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CONVERSION RATE OPTIMISATION I'A E-COMMERCE

The Conversion Lab.
[Tov oLappeel
TO revenue.

Mwcg dlaBacoupe oAOkANPO To funnel, ammod to MpwTo click yexpL to checkout, kat TTOU Kat
yLOTL XavovTal OL TTEAATEC.
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EIZAFQrH — H AOMH THZ ZYNANTHZHZ

H oLaopoun: amo tn olappor oto loop.

KaBe voupepo exel TTNyN. ‘O, TL SV UTTOPECAE VA ETTAANBEUCOUE, TO AEE KaBapA.

V 01
[Tov elval n dlappon

Cart kaL checkout abandonment, €va live funnel,
TO mobile gap.

- 04
R

H peBodoloyia

Ta €€L BriyaTa tou loop kat To continuous
monitoring.

VALUE - The Conversion Lab

A 02
[tati amotuyyavel to CRO

Mooa tests kepdidouy, OO0 traffic 6EAeL eva
test, early stopping.

%

Tt A&ve Ta dedopeva

03

Behavioural signals, attribution, consent kat

bots.

05

Ot tpwTec 90 pepec

> UYKEKPLUEVO TTAGVO: EROOUASA, uNvag, TPiuNvo.

Etloaywyni

&2
TO ELAIKPLVEC KOPUATL

Mou oTaPOTA N €peuva KaL TTola SLacnua
VOUNEPQ €lval puboL.

06
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ENOTHTA 01 / 04

O I | CART ABANDONMENT - 50 MEAETEZ

/0%

TwV carts xavovtal

H AIArNQzH

[Tov dlappeEL To revenue.

TL EYKOTAAELTTOUV TTPAYUATLKA OL XPNOTEG, KAL TTOU
‘Eva live funnel, yetpnuevo Bnua Brpa

To mobile paradox TTou KOooTIZEL TTLO TTOAU

Mooo a&idel to friction, og eupw

Meoog 0pog 70,22% o€ 50 peleteg, 2006-2025. Nta tnv EAAGSA oL
EKTLUNOELC GTAVOUV YUPwW OTO 75%.




01—HAIArNQzH - AANAZE TO BRIEF

> TAUATNOAKE VA PWTAPE TOCO tra

e

Agv givat aAAayn opoAoyiag. AAAZeL TTolo budget line uttepaoTTideoal, KAt TLTTEPLUEVELG VA TTAPELG TTLOW.

To TaALo brief

«[1WC PEPVOLPE TIEPLOCOTEPD
traffic;»

Ta sessions ntav to growth metric.

To conversion rate Ntav «otaBepd» Tou site.
Optimisation onpatve redesign KOBe Tpla xpovLa.
Kaveig 6ev nEepe TToLa aAAQyN KOUVNOE TO VOUUEPO.

TO BRIEF ZHMEPA

«[Tov OLaPPEEL TO revenue, Kat
000 a&ilel va KAE(oeL TO gap;»

 Ka6e Bripa tou funnel eival rate.

« Kd©e rate ommaeL oe segments.

« Kd&Be gap exeL a€la o€ eupw TNV NUEPQ.

« Kd6e fix mepvaeL amo properly powered experiment.

To CRO oev eival redesign. Eival etbapyia petpnonc.

Av 6gv UTTOPELG VA TTELG TTOU OTTAEL TO funnel, yLa TToLoV KAl KATA TTO00, UAVTEUELG UE WPALOTEPN YPAPMATOOELPQA.

VALUE - The Conversion Lab

H 31dyvwon
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01— HAIArNQzH - 50 MEAETEZ

ETTa ota 0eKka carts yavovtal.
Kal Ta 000 Tpita Twy checkouts.

CART ABANDONMENT CHECKOUT COMPLETION MEAIA 2TO0 CHECKOUT

70,22% 39,36% 11,3/ 3

MEooG 6p0G 50 PEAETGV, 2006-2025. Twv checkouts 1Tou EeKLVOUV OAOKANPWVOVTAL. >T0 pEoo checkout, évavtt 8 TTou xpelaZovTal.

Muati Aéve OtL eykatéAeLyav Kat to péyedog tou kEpdoug
MOAU UPNAO extra KOOTOG: HETAGOPLKE, HOPOL, XPEWOELG 48%
ATTAG KoLTOUOQY, SEV ATAV £TOLUOL VO AYOPACOUV 42% 3 O
JMEON auEnon conversion rate povo amo kaAutepo checkout
Checkout TTOAU JEYANO 1 TTOAU TTEPLTTAOKO 17% design.

VALUE - The Conversion Lab H 31dyvwon 05 / 32



01— HAIArNQzH - VALUE CRO MONITOR, 28 HMEPEZ

H OLappon oXe00V TIOTE
OEV Elval 0To payment step.

Step rates - MPAYHUATLKOG TEAATNG, AVWVUHOTIOLNHEVO

93,9%

33,2%

16,2% -

Product -» Cart Cart » Checkout Checkout —» Purchase
11.700 > 1.898 1.898 > 631 631 > 590

VALUE - The Conversion Lab H 31dyvwon

ATABAZE TO ANAMNOAA

TéAelo payment step (100%)

I

+47 mapayyeAleC
I
+177 mapayyeAiec

To xpnpa xdavetat otn yéon, avApeca OTO «TO
O€AW» KaL 0TO «EEKLVAW VA TIANPLVW».
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01—HAIArNQzH - 99 AlZ. SESSIONS

e BeAEL va AyopACEL TILO TIOA.

0 MOoDbI

MNpo6eon - add-to-cart rate

0 APNVOUUE va ayopaael ALyOTEPO.

AmotéAeopa - conversion rate, retail

Mobile 6,31% Desktop 3,7%
Tablet 6,15% Mobile 2,0%
.
Desktop 9,81% +74% TTAeovekTnua desktop. To mobile funnel otraeL peta to cart.
(

/8%

Tou traffic etvaL mobile

VALUE - The Conversion Lab

66%

TWV TTAPAYYEALWV

I I
12 HOVAOEC KEVO.
H peyoAUTEPN UETPNOLUN EUKALPLO OTA TTEPLOCOTEPA e-shops. MeTpa To
mobile funnel amo To cart kat PeTA.

H Stdyvwon 07 / 32



01— HAIArNQzH - 37 BRANDS, 30 EKAT. SESSIONS

Eva dekato tou 0eVTEPOAETITOU
acilel 8% retail conversion.

(
RETAIL TRAVEL LUXURY
+3,4% 10,1% 10,1%
conversion rate amo 0,1 5eUT. TAXUTEPO conversion rate. OAokAnpwon checkout +2,2%. product page ot basket. Funnel step, 0xL CR.
mobile. AOV +9,2%.

Vodafone Italy - A/B 50/50 Avo empuUNAEeLg

LC P _ 3 ’I O/O RN + 8 0/0 T[U.) )\ r'] 08 l.q Aedopueva teAN 2019, oe 37 brands. MNavw atmo €L ETWV.

H Google 6ev £xeL dnuooteucel Tote cuoxeTion Core Web Vitals kat
>To variant Tou kepdLoe, To DOMContentLoaded xetpotepeye 15%. H ueTpLkn conversion o€ TTANBUGCO sites.
TTOU VIWOEL 0 XPNOTNG VIKNOE TN JETPLKN TOU EPYOAELOU.

VALUE - The Conversion Lab H 31dyvwon 08 / 32



ENOTHTA 02 / 04

02

2TATIZTIKH MPArMATIKOTHTA

[laTi aroTuyyavel
TO TIEPLOOOTEPO optimisation.

Mooa A/B tests Ovtwg kepdidouv

Mooo traffic xpeldZeoal yla va ulAnoet eva test

To peeking, KaL Ta WYeUTLKA EUPNPOTA TTOU PTLAXVEL
600 YeyaANn elvaL oTtnv TTPAEN LA Vikn

OPTIMIZELY - 127.000 EXPERIMENTS

O TWV experiments EHTaoavV OE OTATLOTLKN
/O ONPOVTLIKOTNTA OTNV KUPLA JETPLKN TOUG.




02 — ZTATIZTIKH - TO ABONO BASE RATE

OL TiLo MOAAEC LOEEC 00U elval AaBoc.
AUTO €lval TO KAVOVLKO AMOTEAEOUA.

(
MICROSOFT OPTIMIZELY - 127.000 TESTS AIRBNB SEARCH
KOG OXeBLaoUEVA experiments BEATiwoe EPTACE O ONPAVTLKOTNTA OTNV KUPLA JETELKN. algorithm tests metuxav, yLa +6% bookings.

TN JETPLKN-OTOXO.

2ZUyKALon OAwv: 10 éwg 20% twv tests kepdidouv. N’ auto kavoupe testing.

90% /9% 30% T otas 33%

Netflix: 6owv dokiualouy, QualPro: undév n apvnTko Avinash Kaushik: A\aBoc¢ yla tov UserTesting: pe Quicken Loans: akpifeLa
e[STels TEAATN onuavIkotnTa TTPORAEYNC

VALUE - The Conversion Lab STATLOTLKA TPaypatikoTnta 10 / 32



02 — ZTATIZTIKH - WIN RATE ANATHIH

OL L0€€eC pe epevva kKepoLlovy

1,7 OPEC IO CLYVA ATO TO EVOTIKTO.

Nikn o€ p<0,05, ava mnyn L6€ag

AvTlypadn aviaywviotn 47%
Analytics | 44%
Test archive | 38%
UX research 36%
Wuxoloyia 32%
Best practice 28%
‘EVOTLKTO . 26%

VALUE - The Conversion Lab

STATLOTLKA TPaypatikoTnta

(

H

MMPAKTIKH ZYNEMEIA

=0deYe o€ PETPNON TTPLV E0BEYELG OE
testing tools. O TTEPLOPLOTIKOG TTAPAYOVTOG
elval N TTOLOTNTA TNG UTTOBEONC.

Optimizely: opadeg pe analytics +32%
armodoon ava test, +48% e heatmapping.

Xwplcq test archive, Eavatpéxelg ta dka
oou losers KAOg HEKAOKTW PNVEG.

11 / 32



02 — ZTATIZTIKH - O MIO ZHMANTIKOZ MNINAKAZ

1000 tra

P

1C Ypeladeoalt

via va JLtAnoetL eva test.

Baseline 2,5% - 80% power - 95% confidence - e-shop e 50.000 ETTLOKETTTEG TOV pNva

RELATIVE LIFT

ANA VARIANT 2YNOAO XPONOZ ME 50.060 / MHNA

200/ 2,5% > 3,00%
0]
1 OO/ 2,5% > 2,75%
0]
50/ 2,5% > 2,63%
0]
20/ 2,5% > 2,55%
0]

15.600 31.200 Bl < 1pivac Euo
62.400 125.000 B ~2,5pnveg Oplakod
249 600 499 .000 N ~10 phvee Mn peaMOTLKO

1.560.000 3.120.000 DS -5 xpdvia Mot

TI 2HMAINEI F'IA ENA MID-MARKET E-SHOP

AokipaZe SouLkéG aAAayEg, OxL xpwpuata o€ buttons. Mwa «vikn 5%» amo Tpipdopo test oe auto to traffic elvat ©6pupocg pe dvopa.

YnoAoyilopdg VALUE, two-sample power yia binary metric - Kohavi, Deng, Longbotham & Xu, KDD 2014

VALUE - The Conversion Lab

STATLOTLKA TPaypatikoTnta 12 / 32



02 — ZTATIZTIKH - 2.101 EMINOPIKA EXPERIMENTS

I

Av otapatnoelc eva test vwplc,
(PTLAYVELC UOVOC OOV TOV VIKNT

(
P-HACKING FALSE DISCOVERY RATE NAHBAPIZMOX ANO PEEKING
OTAPOTOUV TO test pdAC TepdoeL To 90% TTEPLTTOU U0 OTLC TTEVTE «VIKEG» OEV elval TO OVOPOOTLKO 5% yiveTtal 25-50%.
confidence. OANBLVEC.

Mati gua yeuTikn vikn KOOTLZEL TTLO TTOAU OL Té00€EPLG KAVOVEG
AveBACZeLG TOV WEUTLKO VIKNTN, SNAWVELG TO TTPOBANPA AUMEVO, KAl 01 KAeldbwoe sample size kaL npepounvia AnENg pLy to launch.
OTOMATACG VA WYAXVELG TO OANBWVO. KooTtog: xapevo lift 1,95%, oto 760

, 02  ‘O00 TPEXEL, KOLTAC YLa BAABEG, OXL YLA VIKNTEC.
EKATOOTNPOPLO.
83 AvTTpETEL va KoLtag, sequential testing.

04  ‘Eva A/Atest kdBe Tplunvo.

VALUE - The Conversion Lab STATLOTLKA TPaypatikoTnta 13 / 32



02 — ZTATIZTIKH - NMQz MOIAZEI MIA NIKH

To 60% Twv tests mov oAokAnpwvovTal
KOUVAEL TN YETPLKN KATW armo 20%.

Katavoun lift oe oAokAnpwpéva A/B tests (

ABPOIZTIKA
KATtw oo 10% 39,8% 6 O O/
10% éwc 19% 20,4% , , o ,
=, e G 20he i e els S5 G5
20% éwc 49% 24,0%
50% €wc 99% 8,0%

ATAMEZ0Z NIKHTHZ

100% KaL TTAVW 7,8% 5 _— 2 5 O/O

QaVAAOYQ JE TOV UOXAO. Form optimisation: 13%.

VALUE - The Conversion Lab STATLOTK N MpaypatikoTnta 14 / 32



ENOTHTA 03 / 04

RAGE BURST - 3+ CLICKS 3E 2 AEYT.
PRODUCT IMAGE

TI ANTEXEI ZE EAEMXO

AlaBadovtac ta oToLyela.

- [lowa behavioural signals a€letL va SOUAEWELG
- MpoRAewn frustration péoa oto session Mpocérikn oto kaAGoL -
« [ati To attribution kat n TpaypaTkdTNTA dLadwvouv

- Consent, bots, kaL BpouLka baselines

O XpNoTng 00U A€eL OTL TTEPLPEVE VO OUUBEL KATL. Z€ &eka recordings To
BAETTELG PE TO MATL. € HEKA XLALABEG, TO BAETTEL EVA UOVTENO.

0plopo6g: arXiv 2512.20438 - €VOELKTLKN GMELKOVLON

VALUE - The Conversion Lab ® T1 avtéXel oe E€AeyXO 15 / 32



03 — TIANTEXEI ZE EAErXO - BEHAVIOURAL ANALYTICS

‘a frustration signals elvat aAnBuva.
' ONPOOLELUEVA VOLUEPQ OXL.

3 %S S i
Rage click Dead click Quick back Excessive scrolling

EmmavelAnuugva KALK oto (6Lo onpelo, KAk xwpig feedback kat xwplg DeUyeL PUE KALK KAL YUPLZEL OUECWG MoAU TTEpLocOTEPO scroll amo Tov
ypnyopa. TTAonynon. Tow. UECO OpPO.

KatL poldlet clickable kat éev etvat, n >¢€ product pages: pLa eLkOva TTou >€ KaTnyopleg: TPoPAnua labelling, >UVNBWG aTToTuxia search n
apyeL. TTEPLUEVAV VO KAVEL ZOOM. oxt layout. diATPWV.

-

H EIAIKPINHZ ENIOYAA=H
To Clarity 6ev dnpootevel kKatwdALa, Kat Kapia aELotrotn PeEAETN SEV CUVOEEL TTOGOTLKA AUTA TA CAPATA PE To conversion. Elval xaptng,
OXL aTmOdEeLEN: BPLOKELG TO MPOBANUQA, HETPAG TOo fix pE experiment.

VALUE - The Conversion Lab T1 avtéxel oe €AeyXo 16 / 32



03 — TIANTEXEI ZE EAErXO - VALUE CRO MONITOR

Volume, engagement, friction.
Me autn tn oepad, Kabe pepa.

01 02

Volume Engagement

O TTOPOVOPOOTNG: SESSIONS, USers, TTOC00TO Active xpovog kat scroll depth: eptace kaTToLOG
bots. Me 14,9% bots, KaOe rate eivat o QPKETA BaOLA yLa va TTECEL OE TTPORANUQ;
MOAUCUEVN BAcN PEXPL VA TO ONAWOELG.

03

Friction

Rates ava session, OxL TANB0G, WOTE PLa augnon
traffic va unv poladel ue au€non friction.

KaBe voupepo atrevavTL oTo TTponyoupevo poll kat oe €va captured baseline. ‘Eva Too00Tto Xwpig Timota miow Tou elvat dlakdéopnon.

VALUE - The Conversion Lab T1 avtéxel oe €AeyXo
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03 — TIANTEXEI ZE EAEIXO - 304.881 SESSIONS

To frustration mpoBAEmETAL
JETA Ao €lkool clicks.

(

AKPIBEIA, MAHPES SESSION ROC AUC, 20-30 EVENTS DATASET

91,0% 0,94 0,34M

LSTM povtého, F10,91. TTPLV TEAELWOEL TO Session. clickstream events, fashion, Aek. 2025.

OpLopol Tou pPTropELG va oTNoeLg aupLo

Rage burst U-turn Cart churn Search struggle Long wandering
3+ clicks oto (ldblo otowxeiooe2 A - B > Aog 2 8eut,, xwplg Add to cart, adaipeon, kauta 3+ clicks og amoteAeouata, 20+ AeTTTa, 5+ TTPOLOVTA, KapLa
deuT. cart ayopd xwplg cart ayopd
KaAo oe: amokAioelg oe ekatovtddeg metric x segment, opadotoinon ® ‘OxL o€: ALTLOTNTA ATTO TTAPATNENOLAKA 6edopeva. Kapia peAeTn dev
alerts, cuvoyn yLa T dLolknon. METPAEL akoun to ROL.

VALUE - The Conversion Lab T1 avtéxel oe €AeyXo 18 / 32



03 — TIANTEXEI ZE EAEIXO - ECONOMETRICA - MARKETING SCIENCE

a (oLa oeoopeva eowoav +4.173%.
0 experiment e0woe -63%.

eBay - paid search off oe 68 a6 210 ayopég 663 Facebook experiments - lower funnel lift
O Mpayuatikd RCT 5%
— 6 8 / m—
0 Double ML 24%
TTapatnPnoLako ROI meLpapatiko ROI, non-brand
Propensity matching 64%

99,5% Twv brand clicks ta KGAUWE To organic 0Tav EKAELOE TO paid. , , , ,
5 €wq 13X UTTEPEKTLUNON ATTO TA UOVTEAQ.

-

MPAKTIKOZ KANONAZ

To attribution katavéuel mpoooxn, 0xtL elonua. Mua ¢opd to TPLUNVO KAELOE KATL EAEYXOMEVA KAL JETPA: ELvAL TO HOVO VOUHEPO OTO
media report oou Trou &€v elval povtéAo.

VALUE - The Conversion Lab T1 avtéxel oe €AeyXo 19 / 32



03 — TI ANTEXEI ZE EAEMXO - H EYPQIAIKH MPArMATIKOTHTA

To conversion rate oou €lval eV PEPEL
ouvaptnon tou cookie banner oov.

1- To design tou consent

<0,1% = 83%

€UPOG ATTOdOXNG, YOVO aTTO TO design Tou banner

~70% kAelvouv N ayvoouv evteAwC To banner

~ % OTT (TTToUV OTaV TO «Rej » elvaLl €va KALK
60% atro ouv O0Ttav Tto «Reject all» etvat Eva kA

~ ° S : : S >
90% ammodeEXOVTAL OTAV N ATTOPPLWN OEAEL TTEPLOCOTEPA

~ /3%

cart abandonment otnv EAAGSQ,
extipnon 2025

63%

ayopaocav online Tov Agk. 2025, aTmmo
8,8% 10 2008

Mnyéc: Ruhr-Universitat Bochum - etracker 2025 - Advance Metrics - GR.EC.A. & ELTRUN -

VALUE - The Conversion Lab

ECDB 2025 -

2 - To eAANVLKO funnel

XPEWOTIKN KAPTa

Courier oto ottt

AvTtikataBoin

MOTWTLKA KAPTa

f

Eurostat 2025

SRY

dev ayopddouv xwplg eutrioToouvn,
oute GONvOTEPQ

6/%

AEve OTL TO KOO site xTideL
EUTTLOTOOUVN

T1 avtéxel oe €AeyXo

85,2%

78,7%

62,8%

48,7%

20 / 32



03 — TIANTEXEI ZE EAEIXO - BPOMIKA BASELINES

[Tavw amo To pLoo traffic
OEV elval avBpwroc.

REQUESTS AMO BOTS BAD BOTS RETAIL STON AIKO MAS MEAATH

53% 40% 04% 14,9%

Twv requests, 12 unveg ewg 04/2026. €BdouN xpovia auEnong. O TTLO OTOXEUUEVOCG KAASOC. 2 276 amid 15.265 sessions.

Mati evéLadepel pra opada CRO TukAvelg otnv mpagn

Ta bots kGOovTaL oTov TapOVOPaoTN KAl PiXvouv To conversion rate. To «  METpAa 10 BLKO COU TTOCOOTO, OXL TOV UECO OPO TOU KAASOU.
XELPOTEPO: TTPOCOETOUV BOPURO oE KABE test, dpa xpeladeoat « AmekAeloe Ta bots amo Tnv avaBeon oe variants.
TepLoootepo traffic yla va delg amotéAeoua. + 'Eva €adviko aAya elval ouvnBwe scraper.

« Kpdta ta Al crawlers o€ EexwpPLOTO KOURA.

VALUE - The Conversion Lab T1 avtéxel oe €AeyXo 21 / 32



03 — TIANTEXEI ZE EAEMXO - 2YTKENTPQZH REVENUE

To 8% TwV ETUOKETITWY
cOwoe 41% Tou revenue.

(

EmBepaiwon amdé onpyepLva dedouéva
ADOBE - 180 RETAIL SITES (2012)

O/ a 4 " O/ 2,9% conversion returning, 1,7% new
O O 43% Twv ayopaotwy elval repeat buyers

27% dlapeooc repeat purchase rate 12 unvwv

returning KaL repeat ETTLOKETTTEG, PEPLOLO
revenue. 2,8x 6Lapeoog LTV mpog CAC yia DTC brands

CRO mov avtipeTwmidel kabe session we tonc agiac BeAtlotorolel Tov AaBoc 0To)O.
[Tpoooyn: n katavoun touv Adobe eivat d6edopeva touv 2012.

VALUE - The Conversion Lab T1 avtéxel oe €AeyXo 22 / 32



ENOTHTA 04 / 04

O f‘ THE CONVERSION LAB - 6 BHMATA

INSTRUMENT BASELINE

H KATAZKEYH [] Metpnon

[l Optimisation

H pyeBoooAoyia.
The Conversion Lab.

Ta €€L Pnpata Tou loop, pe oeLpad

TLTTapaKoAOUBEL oTnv TTIPAEN To continuous monitoring EXPERINENT DIAGNOSE
Ta failure modes TTOU OKOTWVOUV TTPOYPAKUATA , , , .
Ta tpla mpwTta Bhpata elvat petpnon. Ta Tpia teheutaia eivat

Ta vOUpEPQ TTOU AVTLKAOLOTOUV TO pnviaio deck e A




TpwTa peTPNON, HETA Optimisation,
MOTE AVTLOTPOYQ.

METPHZH — ANATKAIA, OXI APKETH

Instrument Baseline Detect

Events oge kGO Briua, consent o€ log, bots KaBe Bripa wg rate, ava segment, oe mapabupo > UVEXNC OUYKPLoN KABE metric x segment pe to
aVAYVWPLOUEVA, revenue EVWEVO JUE SESSIONS. TTOU TTEPLEXEL TN 0OV OOU. baseline. Alerts oe incidents.

OPTIMISATION — EAQ EINAI TO REVENUE

Diagnose @ Experiment @ Institutionalise

Mou kABeTaL To gap KAl TTOOO AELZEL TNV NPEPQ. Sample size kat AnEn KAeLbwEVA. AUo BEOUAdER AvaZntnoluo apxeio, Tplunviaia holdouts, evag
YTTOBETELG E OTOLXELQ. eNOXLOTO. Xwplc peeking. OVOMOOTLKOG LOLOKTNTNG.

> €00V KaBe arotvynuevo CRO programme Eekivnoe amo to frua 04.

VALUE - The Conversion Lab H peBodoAoyia 24 [ 32



04 — HMEOOAOANOTIA - BHMA 03 2THN NPA=H

Kabe metric, kabe segment,
KaBe deKamevTe AeTTA.

TLTTUPOSOTEL pLa ypapun

¥ CRO Monitor

ATTOKALON aTTO TO OLKO TNG baseling, pe opatod
p-value: T0 KPLVELG, OEV TO EUTTLOTEUEDAL.

Blast radius

To

mm/dd/yyyy --i— —

‘Eommaoe eva segment, n 6Aa padi; H mpwtn
£PWTNON KABOE dLAYVWONC.

KateuBelav ota otolxela

KaBe alert avolyel ta session recordings Tou.

VALUE - The Conversion Lab H peBodoAoyia 25 / 32



Ot peyaAvutepec CRO vikec elval
KEVA AVAUEOQ 0 segments.

(

[10 KABe metric, cLYKPLVE KABE segment, avedeLEE TO XELPOTEPO, KAL BANE TLUN OTO
upside av @Tacel To KaAUTEPO. MOALC TO gap £XEL VOLUEPO OE ELPW TNV NUEPQ, N
oL{NTnNoN oTauata va eival Bepa yovoTtou.

01  KoAUTEPO KAL XELPOTEPO segment yLa Tnv dLa metric, pe TTANOOG sessions.
02  To gap TLHOAOYNPEVO aVA NUEPQA: SESSIONS TOU XELPOTEPOU OTO rate Tou KAAUTEPOU.

03 [ANpeg breakdown kal drill-down ota alerts, woTe To gap va EXeL NUEPOUNVLA.

VALUE - The Conversion Lab H peBodoAoyia 26 / 32



04 — HMEOOAOANOTIA - BHMA 04 2THN MNMPA=H

Ao 1.086 alerts og 0v0 incidents
KAl Eva ETIOPEVO Brua.

Confidence
— _ I Mta uTTOBeon dev TTAPOUCLAZETAL TIOTE WG
: | E— : eUpnya.
Next step: Open Alerts to triage. Z_co Lxe ia

* Reconweing a  Rocowring |~ Recomeing |+ Recowsing

e ATTO TL XTLOTNKE TO incident, OVOUAGTLKA KAl JE

siert o checkaut_complete an charnel=Paid Search | | n k

P — _ | Emopevn evépyela

1thing need attention right now.

‘Eva KALK, OXL pJLa TpoTaon. Kat ouvoyn oe atrin
YAWOOQ.

VALUE - The Conversion Lab H peBodoAoyia 27 / 32



04 — HMEOOAOANOTIA - FAILURE MODES

Tt okoTwvel eva CRO programme.

01 02 03

Tests MOAL pikpa yLa va > TAPATAC JOALC Yivel BeAtloTomolelC Tov YEOO
(PavoLVv TPACLVO 00

50k sessions/pnva, test yia 5% lift: deka pPnvec. 57% to kavel. FDR yUupw oto 38%. Site CVR ota6ep0, mobile CVR kaTtappeet.

04 05 06

—avaoyedlalels mpwTa To Eumtoteveoal to ROAS tou ANNQCELC TO banner ev
payment platform UEOW TIPOYPAUATOC

H ammwAeLa elvat mid-funnel, 6xt oto TeAOG. +£4.173% TTOPATNPENOLAKO VS —63% TTELPANATLKO. Mn&eviZel oLWTTNAG KGBE CUYKPLON TTPLV KAL JETA.

MeTa amo kaOe release: Eavatpee to funnel baseline ava segment. H Znpa amd eva deploy elvat aopatn oto uptime monitoring.
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04 — HMEOOAOAOTIA - TO REPORTING

Ta epTa voLuUEPA TIOL AVTIKABLOTOUV
TO unviaio deck.

METRIC TI AMANTAEI 2YXNOTHTA
Funnel rate avd pnpa MoU akPLRWG XAVOUE KOOWO; Hpepnoiug
XeLpotepo segment avd metric [oLog pixveL Tov UECO OPo; EBSopasiatug
Frictionrate ava session [MoU KOAGEL 0 KOOUOG; ERSopadiaing
Experiment velocity MaBaivoupe apkeTa ypriyopa; Mnviatieg
MNooooto bots ota sessions Elval kaBapog o TapovopaoTng; Mnviaiug
Repeat purchase rate Xti¢oupe a&la n t voukLlAZoUE; Mnviatieg
Incremental channel lift TLTTPOKAAEL OVTWG TO revenue; Tpipnviaiug

KaOe rate pe segment breakdown, KGBe aAAayn pe nuepounvia kat attia. To baseline cou eivat to benchmark cou.
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04 — HMEOOAOANOTIA - OI TIPQTEZ 90 MEPEZ

ATO o ekvag,
UE TN OELPA TIOL OOVAEVEL.

-
BpeC TO XELPOTEQPO Kdve ta voupepa KAeioe To loop.
rate 00U. QEL(')]'[LOTQ « Continuous detection pe clustering.

MpwTo properly powered experiment.

: : KAeldbwoe baseline TTou TTePLEXEL TN 0EZOV. : ,
ByaAe to funnel wg t€ooepa rates. P Q Test archive, padi ue ta losers.
. . : : Timeline ye deploys, campaigns, consent. , . ,
>Traoe kabe rate ava device. H , ploy p d ’ Holdout oto peyaAuTtepo paid KavaAL.
A€c TO TTOg00Té bots gou. Checkout povo pe ta Tedla TTou XpeLadeoat.

Aec 6éka recordings MeTtadopLka TTpLv To checkout.

EYKATAAEAELUPEVWY checkouts.

H 1110 aTTO60TLKN PO TOU TPLUNVOU: OTIACE To conversion rate oe t€ooepa step rates, kaw kaOe €va ava device.
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‘0 convers
0 £va OtA

0 trafﬂc elval Katt mov ayopadelc.

jon eLvat

JATA TN PJEPA TIOL OTAPAT

KATL IOV pabatv

va TIANPWVELC. To AAAO OLOOWPELETAL.

Konstantinos Kotsigiannis
Co-Founder & CEO, VALUE

VALUE - The Conversion Lab

MLon wpa, XwpLg KOoTog. Avolyoupe To funnel cou oe T€ooepa rates, To oTTaPe ava device, Kat

00U AEWE TTOLO gap QELZEL TTLO TTOAU.

® Enopevo BApa




ATTOKAEIZTIKATIA TA MEAH TOY GR.EC.A.

4 ynvec CRO Monitoring,

Owpeav yia ta peAn touv GR.EC.A.

MIAHPHZ MPOZBAZH KOZT0Z

‘ , O :€
CRO Monitoring, 6A\o to gpyaAeio. XWPLEG XpEWON, XwpLe KAPTa.
TurepLAappavel

« To conversion funnel o€ TTPAYUATIKO XPOVO, ava oeASa, device KaL KaVAAL.
« Alerts ota onpeia eykATAAELYNG, TNV (BLA JEPQ TTOU KATL OTTAEL.

« Dashboard yLa TTOAG projects, av TPEXELG TTEPLOCOTEPA e-Shops.

« Taviews Trou eidate: funnel, alerts, diagnose.

VALUE - The Conversion Lab MMa ta YpéAn tou GR.EC.A.
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